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Group profile ?J

+2 million
NO- 1 SaaS solution badges sold a year

for collective housing
‘ ‘

NO- 1 comprehensive range

of solutions for residential
building managers

é}
330 employ>/

fﬁ"a
1.8 million
housing units subscribed
/ €59.7m

in revenue in 2022

55 patent

families

6 countries

Germany, Benelux,
France, United Kingdom
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A leader in access control

in the collective housing market in France

16.7 million

collective housing units in France(l

ow 5.3 million

social housing units (1)

515 social housing landlords 2 in France 8 000 management agents ) in France
VIGIK '
of which 300 customers of which 4,800 customers

51% .
market share m = ans FNAIM @mUVZI

i endé HABITAT FONCIA
in France i Lc‘b"g?grqleeeﬁtm SUD ATLANTIC

Immobiliére 3F "
- IMMO
- B B -
! Pal' |§ LileEL 2 I.?RANCE Loi_s‘e_l_et & Daigremont

Habitat

lll)ll

Deg

Sources:
— (1) INSEE at end of 2021
c Og e I e 6 (2) http://www.semainehlm.fr/nous-les-him/les-him-en-chiffres

(3) Company




A leader in access control
in the collective housing market in France

33 million

collective housing units in Europe ()

i.e. 390/0 of the housing stock

in Europe @

180/0 of 820/0 of

collective housing are managed by collective housing are managed
social housing landlords in Europe (! management agents in Europe (1)

cogéleg Source: INSEE at the end of 2021




Convenient and easy to use
for residents

intrat » e FR

AU CCEUR DE L’OFFRE DE SERVICES

Creation
of a proprietary ecosystem

Quick installation,
without major work,
immediately ready for use

Real-time remote management
for residential housing managers

{093]676



in trQ t & e Tiﬁ!:g::]gl alert for surveillance

AU CCEUR DE L’OFFRE DE SERVICES

« ACMV
* An open door

e e E-mail alert

A simplified mission
for residential housing managers

Manage keys for technical facilities
* I|dentification of keys

* One-off loan

* (Call security guard to pick up a key

Create, modify, delete

* Aname

a * A code, badge or pass
* Open-access time frames

Free and secure remote management portal

cogeléc I



http://www.intratone.info/

o -
I nter a e f;NbIIt: rilnftr:::?om to GSM

AU CCEUR DE L’OFFRE DE SERVICES

_ M Cable Market
A maJOI‘ =< Installation at € 150 /housing unit
technological breakthrough

GSM Market
Subscription € 1/month/housing unit

Market shift to GSM:

8990 of existing equipment to be replaced in France
and 96%0 overall in Europe
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Solid growth in
business activiw @ strong sales momentum

* In France and Europe

* Strong support for a switch to
the Intratone solution

‘ Market share gains

Continued fast pace of development
in France and Europe despite:

* Caution on investment decisions at the general meetings
of co-ownerships
* Deferral of works by developers in France

* Persistent difficulties in the supply of
electronic components

‘ Price increases

Change in full-year
revenue:
in €m

+15.9%




Change in full-year revenue:
in€m

Performance of
equipment and

59.7
Strong growth in the subscriber

1.
base - m
SU bscr|pt|ons * 290,000 new homes subscribed in 13,7
2022 m Subscriptions
* 1,856,000 homes subscribed as at :
31/12/2022 @ m Equipment
37,8
% Rec_urr||-19 share of subscriptions 2021 2022
maintained at
27.8%o of revenue
Number of new housing units 1,856,000

subscribed per year

@ Near-zero cancellation rate

2007 2010 2013 2016 2019 2022




Solid positions In
France and gains in
Europe

Strong momentum

* On alarge market to be pre-empted
* With the right product range for the current environment

Confirmed sales performance

* Consolidation of our leadership in France
* Sales growth in Europe after two years of
pandemic-related slowdown

Enhancement
of the customer database

Intensified
communication on the benefits of GSM

Change in full-year revenue:
in€m

51.5

+21.6%
+15.1%

2021 2022

m France ® Europe




Sales momentum in Business growth
Fra nce driven by sales of Renewal of the

Intratone product/service offering

9

Densification of
the customer/

influencer network \

Strengthened commercial
presence

e New showroom in Paris

* Member of the Silver Alliance _




Sales momentum in

France

EENH intraténe

Commercial partnership with Kone
* Roll-out of a joint offer for collective housing

* 4 specific functionalities:
e Connectivity between the entrance hall door and the lift
* Connectivity between the resident’s intercom and the lift
* Connectivity between the resident and the lift via smartphone

e Connectivity between the resident and the lift in the event of
breakdown

e Simplify mobility in residences

Benefits for people with reduced mobility and for access by
healthcare professionals visiting dependent persons

=
- _




Capture of new customers
in Europe @ Teams fully operational

* Improved
team performance

* Focus on higher value added
projects

* Strengthened relationships with
top tier partners

@ Continued roll-out

* After two years of the pandemic,
growth of +21.6%0
in the eurozone

* Strong footholds and
coverage of all sectors

* Market share gains
across Europe

66

people
at 31 December 2022
(excluding France)

_cogeléc //




Capture of new customers
in Europe

W e there and your g secure
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Sharp improvement in operating
profitability

Improvement
in business

activity with
revenue up
15.9%
\&- Gross margin
\ rate 65% of

revenue .
EBITDA / Solid cash

revenue ratio position at
11.9% €23.4m

_cogsléc




(€m)

Revenue

Income

Statement
simplified

* France

* Exports

Consumed purchases

515 15.9%

45.2 15.1%
6.3 21.6%

Change in inventories, work in progress and finished
products

o

Gross margin

As a % of revenue

38.8
65.0%

-19.3 4.6%
1.3 -156.6%

33.6 15'5% Business volumes up
65.2% _0_2% Anticipation of supply, negative dollar effect and rate hikes

eBITDA"
% EBITDA

7.1
11.9%

Personnel expenses -19.3 -18.1 6.8%J Average employee headcount up, components of compensation
External expenses -11.0 9.0 22_5%J External services, travel expenses

Taxes and duties -0.8 -0.5 43.4%

Other current operating income and expenses 0.5 0.2 100.0%

Depreciation and amortisation allocations/reversals -4.7 -39 20.0%

Current operating income (expense) 3.5 2.3 50.5%

Other non-current operating income and (expenses) -1.2 -4.9 —75.9%J Impact in year N-1 of impairment related to Kibolt

1.4 424.7%
2.6%

{095]676

(1) COGELEC defines EBITDA as operating income before depreciation, amortisation and impairment of assets, net of reversals.

Operating income (expense) 2.3 -2.6 -

Net financial income -0.6 0.2 —382.8%J GBP currency loss on cash advance
Tax expenses -2.0 -0.9 120.4%

Net income/(loss) -0.3 -3.3

\




Balance sheet

simplified ’J

Intangible fixed assets 7.3 6.9

Property, plant and equipment 12.9 11.8
Extension of Mortagne building + Paris office

Other non-current and financial assets 7.0 6.4

Total non-current assets m

Inventories and work in progress 16.0 15.3

Increase in RM and
decrease in FP

Trade receivables 15.0 11.9
Sharp increase in invoicing

Other current assets 3.9 3.1

Current tax assets 0.1

Cash and cash equivalents 234 1838

Total current assets 49.2

TOTAL ASSETS m.

{095]676

Total shareholders’ equity 7.1 6.8
Borrowings and financial debt 21.3 20.6 )
J New borrowing
Provisions 2.1 2.5
Other non-current liabilities 30.6 26.4 Deferred /
J prepaid income
Total non-current liabilities Eﬂ
Borrowings and financial debt 5.6 3.8
Trade payables 5.4 5.4
Other current liabilities 12.1 8.7
Current tax liabilities 1.4

Total current liabilities

TOTAL LIABILITIES m-




Statement of cash

{095]676

Opening cash position

Change in cash position

Closing cash position

2022 2021
Net income (expense) from continuing operations -0.3 -3.3
Cash flow before cost of net financial debt and tax (a) 2.8 0.5
Taxes paid (b) -0.4 -0.6
Change in WCR related to business operations (c) 6.5 4.8
Cash flow from operating activities (a) + (b) + (c) 8.9 4.6J Significant improvement in profitability after discontinuation
of Kibolt V1 in year N-1
Cash flow from investing activities -4.3 -4.9
Cash flow from financing activities 0.2

6-9J Government-backed loans €9m in year N-1 and new loan of €4.6m

12.1
6.7

18.8




Initiation of a dividend policy: distribution of €0.29 per share

Coge|e® proposed to the next General Meeting of Shareholders

on the Stockmarket

ALLEC ‘J

srowTH Year-on-year change in share price
“
”
::*

Market capitalisation at 25/04 /2023 €62.28m
Capital at 31 March 2023
1-year high €8.46 P
1-year low €6.08 Treasury shares
0,
Listing Sponsor TP ICAP 3/25%
Analyst coverage Gilbert Dupont, TP ICAP

34,64% 60,09%
Financial calendar
HRC

20 July 2023, o
after market 0.02%

sy

Q2 revenue

cogelec
/—7 (1) SRC: Majority shareholder of COGELEC comprising 6 partners
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Growth
drivers

Rollout
in Europe

Next generation

Angthened

development
in France




Q1 revenue: 20.6%

o

Revenue growth in Q1

in€m
A high level of growth over the quarter 175
* Solid sales momentum maintained in France at €15.1m, up i
21.9% 14.3
* Recurring growth in subscriptions €4.8m, up 23.3%
« Growth in Europe of 12,1% to €2.1m :
2021 2022

m Equipment m Subscriptions

cogelec




Strengthened development
In France

ET SI VOUS CHANGIEZ VOS HABITUDES
AVEC INTRATONE ?

Global market of MQOre
than 16 million

housing units

intrat ™ e

Intratone: a dominant technology on a market z
switching to GSM

Z f
SIMPLIFIEZ-VOUS LA VIE w GAGNEZ DU TEMPS

£ / GESTION DES LOGEMENTS ADISTANCE INSTALLATION ULTRA RAPIDE

More than 1.5 million The right product for the current environment onias s
residential buildings ° Economical PAS DE TRAVAUX DANS LES LOGEMENTS
. Res_ponSIbIe . u intrOt o e DE LOGEMENTS
* No in-home work requ”'ed oee Faites s choix de a iberts DEJA EQUIPES.
ﬁ A recognised leading brand @:ss';%m';zt‘;";accm
" EN FRANCE ET EN EUROPE

@ Privileged access to residents' data
* A database of 120,000 buildings which is constantly growing

—

Already 1.8 million

housing units subscribed in 11 years . .
(market share: approx. 12%) *  An opportunity to roll out new personal services

* High barriers to entry on an untapped market




Global market of MOTre
than 33 million housing units

2

More than 3 million

residential buildings

7

+479%0 housing units subscribed
at end-December 2022

Benelux

Rollout
in Europe

INTRATONE

NO WIRES
NO HASSE

REMOTE
MANAGEMENT

Growth confirmed in 2022
Continuously climbing subscription rate

Customer loyalty
High subscription renewal rate

Rising transformation rate

A market that is ripe for Intratone's innovation

= - =l Nachher /

7:";0

Vorher — Nachher mit der

DITA Unterputz in Stuttgart! intrat®e m




e Kibolt, the next generation

kiboit

genius access

Start of industrial phase

Production release for commercial launch during the

' fiscal year
/// Search for new partners to ramp up proixity
Sales recovery during the year /




2023

Double-digit business growth
Improvement in EBITDA/revenue ratio
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